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Who is IAS?
acquisition

• One of the largest providers in the U.S. vehicle warranty market

• Based in Austin, TX 

• Multiple-channel distribution:  direct, indirect, and post-sale (direct to consumer)

• Innovative data-driven product development and risk management

• End-to-end product and service offerings

• Strong, high-performing management team

• Large geographic footprint

• Well-positioned as a consolidator with 10 acquisitions in last 6 years
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U.S. vehicle warranties market
acquisition

DAC + IAS:

End-to-end product and service offering 

+  Full vertical integration 

=  Expanded revenue streams

Market:

Hyper-fragmented with 100+ providers

Strong tailwinds for organic growth and consolidation

iA present since 2018 via DAC acquisition

iA now positioned as a leading player in a US$39B market
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2019

 Building know-how since 1999
 Adding scale organically and through acquisitions
 9 acquisitions (C$300M) over the last 20 years

Today, iA Financial Group 
establishes a leading presence in 
the U.S. vehicle warranty market 
with the acquisition of IAS

2018

Entered the U.S. 
vehicle warranty 
market with DAC 
acquisition in 2018 

acquisition

1999

Creditor insurance 
business acquired 
with predecessor 
company in Western 
Canada

Dealer services: A growth story that began in Canada

iA now provides creditor 
insurance, extended warranties, 
replacement insurance and car 
loans via new and used car 
dealers across Canada, as well 
as auto insurance in Quebec

Now being rolled out in the U.S.

2000                           

Over the next 2 decades, focused on building 
coast-to-coast presence in Canada, adding 
underwriting for extended warranties, building 
distribution capacity and expanding product shelf
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IAS + DAC:  A strong platform in vehicle warrantiesacquisition

DAC IAS

2018 coverages sold 0.5M 1.6M

2018 gross written premiums $375M $540M

2018 adjusted EBITDA $13M $60M

Active dealership relationships 5,300+ 4,300+

Agent relationships 145+ 200+

Employees 152 600

States with coverage 50 50

Headquarters Dallas, TX/Albuquerque, NM Austin, TX
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DAC
0.5M contracts

37% 
VSC

55%
ancillary
warranties

8% 
GAP

Notes – VSC: vehicle service contracts; GAP: guaranteed asset protection; ancillary warranties: tire and rim, theft protection, dent and ding, key fob replacement, etc.; direct distribution: direct to dealers; 
indirect distribution: via independent agents; based on 2018 data.

IAS
1.6M contracts

10%
VSC

81% 
ancillary

warranties

9% 
GAP

IAS
$540.0M

IAS + DAC: Complementary products and distribution
acquisition

DAC
$187.5M

70%
direct

25%
indirect

87%
indirect

5% direct
to consumer

8%
direct

Post-acquisition
2.1M contracts

16%
VSC

75% 
ancillary

warranties

9% 
GAP

Post-acquisition
$727.5M

54%
direct

41%
indirect

Products

Distribution
(gross written

premiums)

+ =

+ =
5% direct

to consumer

5% direct
to consumer
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